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CONNECT WITH US
We’re big into community engagement. See what we’re
up to at revelrealty.ca and visit our property listings, blog
and more!
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Letter from our
Founder
As we embark on a new life trajectory filtered by the
recent threat of the Covid-19 pandemic, we have come
to realize, as many already have, that our lifestyles will
evolve and change on so many experiential levels.
At Revel, where we pride ourselves on seeing ahead
to the positive in every challenge, we have decided
to devote this year’s culture and lifestyle magazine,
our fifth edition of Revel Style Magazine, to the
courageous and often heroic ability to adapt, as
human beings, to obstacles that may also threaten
our human spirit. With due condolences to those
who have suffered and even perished as a result of
this historic pandemic, and with a sympathetic eye
towards many of the social injustice issues rising to
the surface of our twenty first century sensibilities,
we at Revel continue to celebrate, even more so now
than ever, our adaptability to change. We intend
on doing so voluntarily, without losing hope for the
future awaiting our next generations.
Although we are initially releasing this issue digitally,
we hold the faith that it will continue to reach an
audience that shares our common ambition to
make real estate a positive experience. In doing so,
we realize that purchasing a home means much
more today than it ever has, and the adaptability of
the home is sure to reflect upon the way we live our
lives to the fullest.
With that said, I welcome you to this edition, and into
our Revel family, with best wishes for your health,
happiness, and dreams for a safer future.

Ryan Serravalle
Sincerely,
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Broker, Revel Realty Inc.

Letter from the
Editor
At Revel we have always considered ourselves
underdogs to our competitors in the real estate
game. As a young, modern, innovative brokerage
forced to be creative in order to differentiate
ourselves

from

the

pack,

we

have

also

simultaneously strengthened our position in the
marketplace by surpassing inevitable challenges
thrown our way.

Battle tested, our resilient

brand continues to grow to a level of reputable
recognition in the industry. Revel Style Magazine
is one such creative way that captures our spirit
and fight to see the positive in every real estate
transaction, even in the midst of the most dire
predicaments, like the recent Covid19 pandemic.
This year’s edition, offered for the first time as a
digital read, continues to celebrate, or revel in,
the lifestyles we continue to recreate as we are
faced

with

political,

socio-economic,

health,

climate and racially heated issues in our ever
changing world. To commemorate this historic
time, we have offered this issue the theme of
“adaptation,” recognizing the transient beauty of
adapting to our changing environment, not solely
as a negative option, but also as a challenge to
become better, more sympathetic human beings
motivated to see the glass half full when tragedies
encroach upon every freedom we have worked so
hard to protect and impart upon our children.
So sit back and enjoy reading Revel Style Magazine,
issue 5. As always, we refuse to back down, and
prefer to stand up to the challenges that face us
and threaten our ability to revel in the blessings of
life.

Dean Serravalle
Sincerely,

Editor in Chief/Broker of Record
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HILARY CLIFFORD

DARCY RICHARDSON, CPA, CA
Broker

Sales Representative

KRISTY FABIANI
Sales Representative

Treating your transaction as if it were our very own
Our team’s can-do attitude, paired with our extensive experience buying and selling real estate in
the Niagara Region, will ensure your real estate goals are met.
oﬃce: 905.892.1702
mobile: 905.321.6292

Revel Realty Inc., Brokerage
170 Highway 20 West, Unit 2
Fonthill, ON, L0S1E0

darcyrichardson.ca
darcy@darcyrichardson.ca

Treating your transaction as if it were our very own.
Hilary quickly helped
us feel comfortable and
gave us useful advice.
She was always available
to answer our questions,
and she helped us
navigate through some
very diﬃcult situations!
- Janine M.-

Darcy’s work ethic and
attention-to-detail
were impressive. Our
neighbours commented
in amazement with
how many people her
marketing was able to
bring into our house.
- Judene B. -

Our best interest was
Darcy’s top priority! She
is professional, thorough
and transparent. She
made us feel conﬁdent
and secure when
purchasing our ﬁrst
home! #buywithdarcy
- James O. -

VISIT US ONLINE AT DARCYRICHARDSON.CA

Kristy blew us away
from the start. While
buying a new home Kristy
made us feel heard and
answered our questions.
No matter the issue, she
was accommodating,
knowledgeable and patient.
- Alicia O. -

ALI

always in your corner

NADIA ALI, BROKER
Revel Realty Inc., Brokerage
8685 Lundy’s Lane
Niagara Falls, ON L2H 1H5

Nadia
AliC:289-929-9797
- Broker
O: 905-357-1700
nadia@revelrealty.ca

REVEL Realty Inc., Brokerage
8685 Lundy’s Lane Unit 1
Niagara Falls, ON L2H 1H5
O: 905-357-1700 C: 289-929-9797
nadia@revelrealty.ca
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All opinions expressed in Revel Style Magazine are
those of the authors and do not necessarily reflect
the views of Revel Style Magazine, it’s employees
or owners. Reasonable care is taken to ensure that
the information contained in this magazine is as
up-to-date and accurate as possible, as of the time
of publication, but no responsibility can be taken
by Revel Style Magazine for any errors, omissions
or comments made by writers or interviewees that
are contained herein. Furthermore, responsibility
for any losses, damages or distress resulting from
adherence to any information made available
through this magazine is not the responsibility of
Revel Style Magazine. All unsolicited manuscripts
and/or photographs submitted are assumed to be
intended for publication or republication in whole
or in part. The right to alter, edit or refuse photos
and/or manuscripts intended for publication
is assumed. All unsolicited material submitted
to Revel Style Magazine are submitted at the
author’s risk. Manuscripts and or photographs
intended to be returned must be accompanied
by sufficient postage. Revel Style Magazine does
not assume any responsibility for any claims of our
advertisers and reserves the right to refuse any
advertising.
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Home Sweet Home
THE CHANGING FUNCTIONALITY OF OUR PRIMARY RESIDENTIAL INVESTMENT

Functionality never applied more to a home than it does

consequences attached to them, while adages like “self-

now in the midst and slow aftermath of the Covid19

isolation,” once considered a derogatory designation

pandemic.

An investment in a house as a primary

often reserved for artists or those contagiously ill, found

residence has now become an investment in freedom.

revised meaning in the context of a rapidly spreading

The freedom to work, educate, and even socialize from

epidemic.

a central hotspot that continues to provide the shelter

If anything, the home investment, always the foundation

to satisfy basic living needs.

but often overlooked and under-appreciated in the

Before the worldwide shutdown/lockdown in March

context of lifestyles escalating in speed performance,

of 2020, homes were family headquarters and treated

rose to the forefront in heroic ways to save lifestyles

as such, offering indoor and outdoor spaces conducive

threatened by the fear of social interaction.

to contemporary 9-5 lifestyles and time segregation.

Unpredictably adaptable in nature, the home soon

New, smartphone controlled surveillance cameras

transitioned, and even transformed into office space, an

and Nest heat management devices, for example,

educational classroom, a chef’s kitchen, a place of faith,

sufficed the demand to make the home more efficient

a multi-media entertainment center, and a WIFI driven

in the absence of people, predominantly during peak

platform to stage zoom meetings, social gatherings,

work hour and electricity times.

When you factor

rehearsals, church masses, with even Saturday Night

in after work socializing, the increase of work travel,

Live revising their live performances to accommodate

destination events (i.e. weddings), and the demands

the use of the home as an actual studio.

of after school sports activities, the home transitioned

As a result of these emergency measures, supported

to a check in and check out entity relegated further by

and even stabilized by the home, the mythical phrase,

the increase in vacation home investments, serving to

“there is no place like home,” took on new meaning.

only prove that one’s primary residence was such in

Now, the home was a versatile center to host lifestyle

name only. According to housing statistics in Canada,

privileges once considered solely out of its reach or

home ownership rates were actually in a steady

wheelhouse. The home proved also to be a proficient

decline, especially among younger adults aged 20-

and efficient means to contextualize the marriage

34. Stigmatizing the home investment further was

between work and play, convincing many elite and

a growing perception that it was solely a long term

profitable corporations like Shopify and Google to

investment, which in turn, promoted the limited

offer the option of working from home permanently.

potential to lock down finances that could be better

Where foundational values gained from home life

allocated to the millennial generation’s desire to “move”

were once considered lost and eroding, new solutions

and “relocate.”

that combined work and raising a family at the same

Ironically, a home investment proved its real worth when

time, in the same place, have opened up new doors of

challenged by the historic Covid19 pandemic, which

perception on the balancing act assumed by citizens

practically disabled the world from every type of social

desiring growth, procreation and prosperity in this new

interaction in person. Terms like “social distancing”

decade.

quickly became catch phrases with life and death
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the home investment rebounded to prove its
worth as a homestead, rather than a numbered
residence organized carefully in a subdivision,
inspiring its owners to improve the space they
live in with a deeper appreciation for design.
Confined to stay home, but still connected to
the world via digital ordering options, personal

HOME OFFICE

With its back literally against the proverbial wall,

house renovations and reconfigurations rose
dramatically,

from

basic

paint

changes

to

exploitations of unused spaces like basements,
become more popular as versatile entertainment
centers, while backyards and basements became
workout and gym areas enhanced by cardio and
weight induced workout regimens prompted by
online workout sessions. Even in house music
and recording studios have increased in appeal to
encourage family provided entertainment, while
bathrooms and even outdoor areas have been
super enhanced to provide spa-like relaxation
options.
Fortified against a world confused and even
distorted by climate change, racial hostilities, and
now the fear of mutating virus pandemics, the
home investment is standing tall and courageous

ENTERTAINMENT ROOM

garages and outbuildings. Theater rooms have

to the immediate demands imposed upon it by
the residents it has secretly served in so many
Once type casted as a long term

investment with very little upside but to provide
a roof over your head, the house has emerged
as an equity builder growing in tangible, and
intangible value. If there is indeed, as the cliche
suggests, no place like home, then more than
ever, a home investment is the most adaptable

HOME GYM

capacities.

investment to prepare for an unpredictable
future.
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905-357-1700 EXT. 410 | WWW.DEPROTEAM.CA
The DePro Team emerged as
an idea that commemorated a
common, family oriented interest
in real estate.
When Phyllis
earned her real estate licence in
2008, she did so at first to sell
properties her husband Dennis
renovated from his company,
Niagara Reno’s. After immersing
herself in the industry full time,
Phyllis encouraged her husband
to join her, this time around, as
a partnered realtor, respecting
his value to the team as a
knowledgeable asset on new construction, and renovated
resale. After Dennis officially took the plunge, The DePro
Team found a home at Revel Realty Inc., where they have
happily worked alongside one another, strengthening
their bond as both a couple and business partners,
earning top sales accolades in Niagara. Since blending
their family business with the Revel family, Phyllis has
become a valued mentor to new agents at Revel, helping
them learn and grow through the Revel Ed program,
while Dennis has recruited likeminded realtors to The
DePro Team, like Christina Guarino, who moved on from a
teaching career to pursue the fruits of an honours degree
in Business Communication and her passion for real estate.
“ I felt The DePro Team would be a good fit for me. Their
professionalism, marketing and experience was very
appealing. They are not only colleagues, but also family. I
wanted to be with a team with drive and a similar mindset.”
Joining the team in 2019 is Matt Deciccio, who brings a
commercial expert to the team, as well as a fun spirit.
“I joined The DePro Team due to their strong reputation of

integrity, professionalism, and exceptional service. I pride
myself on the same customer service values, so it was the
perfect fit for me.” Antonella Boncori, another valued and
personable agent, began as a mentee, but her background
in advertising and entrepreneurship immediately
contributed another beneficial angle to The DePro Team.
“I’ve known Phyllis and Dennis, and their families, for most
of my life and since the day I joined the team, they have
always been there to support and encourage me. I’m so
happy to be a part of this team. “
Another exciting new addition to The DePro Team is David
De Prophetis, brother to Dennis. As a seasoned educator,
David comes with an Honours Bachelor of Arts and a
Masters of Science in Education and is enthusiastic about
joining The DePro Team and fulfilling his passion for real
estate. Both Dennis and Phyllis are thrilled to have David
join and grow the family business and look forward to the
future of The DePro Team.
“As we continue to grow,” expresses Phyllis De Prophetis,
“we strive to support our team with weekly meetings so
that we remain motivated and ambitious to accomplish
our individual goals.”
“Working through 2020 has proved to be quite a challenge,
says Dennis, “but with the backing of our supportive
brokerage here at Revel, we adjusted in stride to new
technology trends and virtual services that have helped
our clients acquire and sell their property interests, safely
and proficiently, and with the desired peace of mind.”
With that said, The DePro Team welcomes both clients and
colleagues to visit their website at www.thedeproteam.ca,
to review such services.
Also, please follow them on Facebook and Instagram
@thedeproteam.

WE HAVE SOMETHING
FOR EVERY

ion

Johnny Rocco’s

Taste & Occas

doughbox.ca

mickandangelos.com

NIAGARA-ON-THE-LAKE

pedalpub.com/
niagara-on-the-lake-on

WE BELIEVE THE BEST
STORIES ARE SHARED
OVER FOOD

johnnyroccos.com

stonemillballroom.com

crackerjacksthorold.com

43NORTHGROUP.CA

Palooza

REVEL SEEDING OFFICES THROUGHOUT ONTARIO
It’s one thing to expand, especially when pinned
down by one of the most debilitating global
pandemics of the new decade, but it’s another
thing to plant seeds of growth that are sure to
branch out from a brand that is attracting interest
and investment intrigue throughout the province.
In just six years, Revel has expanded to 10 offices in
and outside the Niagara region, one in Brantford,
and now the Revel brand is stretching its wings
and flying north to migrate offices in Milton,
Georgian Bay and Barrie. With enthusiastic,
professional and reputable agents inspired by
the prospect of vaulting their business under
the Revel brand, Revel Realty Inc. Headquarters
is primed and ready with its new corporate
infrastructure to charge ahead and challenge
competing brokerages in multiple real estate
board locations in the province.

REVEL BRANTFORD
Our Brantford office, led by Chris Costabile,
was the first Revel office outside of the Niagara
region. Surging up the sales volume charts, Revel
Brantford has attracted some of the best realtors in
Brantford while posting career record selling years
for award winning head coach, Chris Costabile and
his team. With a new, modern office situated in
the heart of Brantford’s commercial district, Revel
Brantford is spreading the positive business values
conceptualized by Revel’s mission statement and
producing immediate results.

REVEL GEORGIAN BAY
Revel welcomes the famous, Georgian Bay Dream
Team, as head coaches to lead Revel’s foray into
the Midland, Tiny, Wasaga Beach, Collingwood,
and Penetanguishene areas. Featuring all star
realtors that consider themselves consultants,
rather than agents, Danielle Dorion, and Vanya
Gluhic are primed and ready with over 25 years of
combined experience in the real estate industry,
and numerous awards to their names including
Hall of Fame, Outstanding Sales Achievement, and
the Membership award, to take their respective
region by Revel storm.
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REVEL FORT ERIE
Finally, Revel Fort Erie has emerged in one of the fastest
growing residential areas in the entire Niagara region.
Offering lakefront magnificence alongside township
charm and historical folklore appeal, not to mention easy
access to Buffalo, New York, via nearby border bridge,
Fort Erie has become one of the most sought after
venues to stage lakeside lifestyles. Led by reputable all
star realtors, Marg Ott and Casey Langelaan, Revel has
already made quite the splash on the Fort Erie banks.

REVEL MILTON
On the edge of the Horseshoe region, and within an
arm’s throw of the chaotic GTA market, Revel Milton will
emerge as an office servicing the investment interests
of commuting areas surrounding Toronto.
From
Hamilton, to Burlington and Oakville, Revel Milton will
create a stronghold for the Revel brand in some of the
most sought after cities outside of the Greater Toronto
area. Led by Fred DeCarolis, a reputable real estate
representative with a sterling sales resume, Revel finds
itself in good hands as it surges north alongside the
QEW.

REVEL BARRIE
Revel Barrie is Revel’s first foray into our virtual office
paradigm. Situated in one of the fastest growing
residential areas in Ontario, and a gateway to the north
cottage country, Barrie is a market with exceptional
urban growth potential.
Spearheaded by Tracey
Greenspan, who is offering her mortgage wizardry
alongside her real estate prowess in a dual role, Revel
Barrie is staking its claim to an area that is highly
sought after as the middle ground between Toronto
and Muskoka.

REVEL GRIMSBY
All in all, Revel continues to make the commitment
to provide our elite client service to growth areas all
over Ontario. And as the brand expands, so does our
corporate infrastructure, to ensure that those who
are equally interested in Joining the Revelution can
one day Lead a Revelution with the same spirit and
passion embedded in Revel’s mission statement.
Stay tuned to updates in future Revel Style Magazine
issues, or visit jointherevelution.ca if you would like
to Join the Revelution in one of these booming
markets.

Revel Grimsby enters one of Niagara’s fastest growing
areas in the Horseshoe region under the head
coach leadership of top selling sales representatives
Dillon Parnell and Ashley Morris. At the top of their
game, and with the same opportunistic ambition as
Revel Brantford, Dillon and Ashley have taken their
team success to another level by securing a unit in
downtown Grimsby, where they have built a modern
work environment that is as inviting as it is impressive
to the auspicious eye. Parlaying their reputations
into these leadership roles, Ashley and Dillon are well
on their way to carving a big piece of the Grimsby,
Beamsville, Jordan, real estate marketplace.
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JILL C. ANTHONY PROFESSIONAL CORPORATION
GAGAN LAW PROFESSIONAL CORPORATION
LAW OFFICE

BARRISTER, SOLICITOR & NOTARY

REAL ESTATE PURCHASES, SALES & MORTGAGES,
BUSINESS ACQUISTIONS & SALES, ESTATE
ADMINISTRATION, WILLS & POWERS OF ATTORNEY

OFFICES:
FONTHILL
10 Highway 20 E, P.O. BOX 743
Fonthill, ON L0S 1E0
TEL: 905-892-2621 | FAX: 905-892-1022

NIAGARA FALLS
Pio Plaza 8685 Lundy’s Lane, Unit #2
Niagara falls, ON L2H 1H5
TEL: 289-296-2629 | FAX: 289-296-0222

MISSISSAUGA
8 Water Street
Mississuaga, ON L5M 1T9
TEL: 905-997-1666 | FAX: 905-997-6566

CONTACT INFORMATION:
www.jillanothony.com
www.gaganlaw.com
janthony@jillanthony.com
gagan@jillanthony.com

COMMERCIAL • RESIDENTIAL • INDUSTRIAL

Harry Powell
PRESIDENT
1131 Niagara Street North, Unit 1, Welland ON L3B 5N5
Tel 905-735-1149 Cell 905-714-6384 Fax 905-735-1166
Email powelldrywall@yahoo.ca

COMMERCIAL • RESIDENTIAL • INDUSTRIAL

Harry Powell
PRESIDENT
1131 Niagara Street North, Unit 1, Welland ON L3B 5N5
Tel 905-735-1149 Cell 905-714-6384 Fax 905-735-1166
Email powelldrywall@yahoo.ca

Join the
Revelution.
Revel Realty Inc. has revolutionized, professionalized, and energized a proven educational program
for new and experienced realtors that builds, reinforces and inspires successful careers in the real
estate industry.
Choosing Revel as your brokerage is selecting a set of expectations, intense training, nurturing
mentorship and peer support in a state of the art facility designed to offer a modern curriculum of
real estate education with hybrid hands on training and direction.
Famous for its branding and marketing savvy, Revel is equally as proud to invigilate its realtors with
aggressive marketing strategies, personal branding initiatives, creative planning campaigns, on-site
mentoring consultations, and a social context that makes every effort worthwhile and enjoyable.
This creative and innovative approach has transformed Revel Realty Inc. into a self-sustaining
enterprise fortified by the quick progress and success rate of its realtors.

HOW TO JOIN
Visit joinrevelution.ca, call the office at 905-357-1700 or email careers@revelrealty.ca to get started!

10 OFFICES.
170+ REALTORS.
AWARD WINNING AGENTS.
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Lead a
Revelution.
Revel Realty Inc., Brokerage is evolving with
growth. We are recruiting success driven
realtors with leadership aspirations to represent
the Revel brand.
Our infrastructure is in place to maximize your
ambitions. Take your real estate career to the
next level of leadership with the support of a
team of proven professionals who will help you
prospect and secure Revel’s next branch.

"EVERY
GENERATION
NEEDS A
REVELUTION"
- RYAN SERRAVALLE
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Locally Owned
and Operated
Since 2004

LakesideElectrical.net | 905.934.6241

A NAME YOU CAN TRUST.
Emily Barry and The Barry Team are proud to have adapted to the challenges presented by 2020. On the cusp
of adopting new digital communicative technologies introduced by Revel’s corporate growth, Emily was at the
forefront of implementing such strategies into Revel’s renowned Revel Ed program, where she redesigned classes
for a digital and safe learning landscape. Her new classes included virtual open houses, the use of digital marketing,
and restructuring client care to adapt to the Covid-19 crisis. Following her lead, Emily assigned her own team, the
#1 Team in Niagara Falls from 2017-2019, the values of such adaptive lessons, making a quick switch to offering
zoom buyer meetings, zoom seller consultations, virtual staging, while investing in 3D Matterport technology
from the second week of lockdown to service and prevent unnecessary in person showings. A number of virtual
walkthroughs and solds later, the new reality of this innovative technology is now being disseminated to mentors
and Revel realtors alike, while her heralded team continues to fire on all cylinders, setting sales benchmarks above
the challenges provided by 2020.

THE BARRY TEAM
Office: 905-357-1700 | Cell: 905-380-4372
Email: emily@revelrealty.ca | TheBarryTeam.ca
8685 Lundy’s Lane, Niagara Falls, ON L2H 1H5

Sell This House!
Tanya Memme, host of A&E’s popular real estate show, adapts
her talents to persevere in a competitive television industry.

Niagara born, and an all Canadian girl at heart,
Tanya Memme, host of A&E’s and FYI’s Emmy
nominated

Sell

This

House,

is

not

one

to

underestimate the power of her roots, nor the
inspiration gained from growing up in a family of
homebuilders. A one time Miss Canada pageant
winner, and instantly made famous as a household
name after becoming the DirectTV subscription
spokesperson, Tanya Memme has lived a celebrated
life filled with undulating Hollywood experiences
and poignant life lessons.

At this stage in her

renaissance woman career, as she prepares to host
the newly relaunched TV series that epitomized
her slew of interviewing and hosting talents, Tanya
has positioned herself beyond the scope of her TV
personality. She is now a proud and doting mother
of a young daughter, Ava, a design/staging and
DIY expert and a national keynote speaker. Her
Life Masters Podcast on ITunes is the foundation
of her inspired message, where she interviews 100
people who hit rock bottom and pulled themselves
out of it, and Tanya has made it her personal and
professional mission to share the tools that pivot,
redefine, and reinvent lifestyles.
Revel was pleased to Zoom interview Tanya as
she was Covid19 quarantined in Philadelphia,
before filming episodes for her new series, and the
conversation revealed a courageous woman who is
as candid about the “truths” of her career, as she is
charming and beautiful.
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“I always wanted to be the one who won the math

With a resume collecting credits and cameo

or science award,” she admits honestly, when

television auditions along the way, Tanya found

referring to those younger, discovery days, when

herself immersed in a jet setting, celebrity lifestyle

she was considering career paths that matched

that revolved around the growing popularity

her skills and talents.

of Sell This House . From interviews with Regis

“But my brothers were much more academic

Philman to her show being nominated for an

than I was, so I had to find other ways to impress

Emmy, to presentation privileges at the Emmys

my parents, especially at a dinner table where

and high profile celebrity relationships, Tanya

many of the discussions revolved around the

lived a spectrum of lifestyles gaining momentum

family business, which was building and selling

and household name recognition in the television

homes.”

industry.

Initially passionate about dancing in those earlier
years, Tanya was quick to point out the Shirley
Yeszman School of Dance for enabling her
dramatic side, and for showing her how to attract
attention through artistic impression.
“Early on I loved to dance, and the performance

However, Tanya was quick to point out the “cost”
of persevering in the business of television, which
often incurred reality checks on those initial Oscar
and Emmy dreams.
“It is hard to live a life of integrity in a business
like this, and there is often a huge cost for trying

aspect of this passion earned me some attention

to live one,” Tanya laments of the time when she

from my family members. This, on a psychological,

decided to quit a show she loved after dealing

subconscious level, made me believe that I could

with an intolerable work environment, where

gain approval for my performance talents. This

she and other co-workers were subjected to

new found confidence encouraged me to say yes

humiliating and disrespectful treatment from a

when I received a call from Geoffrey Chapman

producing superior.

Models to enter my first pageant competition,
and after winning a few, I made the leap to enroll
at the American Musical and Dramatic Academy.”

REVEL STYLE 23

“To defend my own integrity, and that of others
who worked with me, I decided to quit and make
a statement, and this was of course, before the
Me Too Movement, but found myself isolated
and even victimized as a result of this decision.
I felt like I was doing something courageously,
but was left with a punishing feeling that my
opportunities would dry up, and as surely as I
feared they would, they did.”
At this stage in her career, and after standing
up for what she believed to be the just interests
of all her fellow colleagues, and mostly to set an
example for her young daughter, Tanya fell hard
on the harsh realities of the television business.
“I had seventy people in my life one day, and
then I didn’t. Luckily for me, one agent, Blair
Taylor, stuck by my side. Unfortunately, I felt like
I had to start all over again.”
Dealing with the loneliness of unemployment
and a failing marriage, Tanya felt like she had
hit rock bottom.
“We all know the people who hurt us. My life
assumed this massive, spiralling downward
effect. When you feel you hit rock bottom, the
pain is the same. You really feel like you are
genuinely there, with no one to save you.”

Believing she didn’t have the tools to put herself
together, Tanya soon lost her marriage, her home,
and the career momentum she had gained from
Sell This House.
“When everything disappeared, I didn’t know
what to do anymore. And that’s when Life
Masters came to me.”
Re-evaluating what her greatest talents were
and what she had to offer, Tanya adapted and
came up with the premise of her own show, built
upon the platform of a podcast, which would
focus on interviewing people who had hit rock
bottom, just like herself.
“I decided I would interview people who had hit
rock bottom, recognizing them as life masters
who managed to dig themselves out of that
proverbial hole. In the process of the show and
experience, I was beginning to see common
trends in all of their stories. They practiced certain
rituals, and stopped entertaining bad habits.
After evaluating these interviews, I started to
apply those same principles to my own life. And
in less than six months, I managed to turn my
entire life around.”
This turn around, which Tanya attributes to
creating your own good karma, began with a call
to resurrect the show that made her famous to
begin with - “Sell This House.” She was invited to
host the revival of the show, and Tanya jumped at
the opportunity.
“I love hosting and interviewing, and I was
beginning to see these strengths as confidence
builders, and life changers in my television career
journey.”
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Shortly afterwards, Tanya once again allowed love in
her life, and serendipitously met someone who had
previously edited a shot she had filmed years ago.
“I found that once I made the decision to want to have
a better life, the universe responded.”
Tanya attributes her Life Masters podcast and familial
support for the positive changes in her life, but after
opening up her heart and mind to the potential for
true change, she discovered a new and improved

As she embarks on launching new episodes of

ingredient to lasting success, both professionally and

Sell This House on A&E and FYI, Tanya has come

personally.

to also discover the value of second chances in

“I wake up every morning trying to fill my body with

the context of coming full circle.

feeling grateful. I let “feeling grateful” inside of me.

“A&E has given me the greatest blessings in

And I remind myself to list what I feel grateful for at

my life. I love the network, and everyone I work

the beginning of every day.”

with, and I have moved past dimming my own

Her daughter, Ava, is the personification of this

light. I am comfortable with both my successes

discovery.

and failures, and because of that, I feel stronger

A precocious, dramatic spit image of her

mother, Ava loves to join her mother on set and has
the ability to “turn it on” when the cameras start
rolling.
“I’ve truly discovered, and this may sound cliche, that
the best successes come from being you. At one time
or another, I thought I had to be someone else, or the
perfect version of someone else’s expectations. As I
grew older, both physically and in this business, I cared
less about celebrity and more about loving what I do.
Just being me works for the show, works for my life,
and works for my daughter.”
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as a leader of my own destiny.”

With this newfound balance in her life, Tanya is also

my own self worth by chasing artistic expressions

quick to point out the influences that shaped her

like dancing, modeling and acting. Along the way,

interests and introduced her to the talents that

I’ve accumulated experiences, both positive and

continue to open doors of opportunity within the

negative, only to come to the common conclusion

television industry.

that my biggest accomplishment is the present.

“When I was younger, I was fortunate enough to

Feeling content is my greatest accomplishment in

be discovered and promoted by Jeffrey Chapman,
who essentially launched my modeling career by
advising me to enter pageants; and Maria Volante,
my drama teacher in high school, who first cast me
in the Ugly Duckling. Who would have thought

the present, and I’ve realized that every accumulated
piece is responsible for this present happiness in
my life. And once again, I make sure every day to
be grateful, to remind myself to be grateful, and to
truly live a grateful life in the present.”

my life’s transformation could resemble the same

Hosting the show for the network she loves

trajectory. lol.”

working for, parenting the daughter who lights

Ironically, Tanya’s life has truly transcended her
initial expectations of what a life in Hollywood
could deliver.
“I started out following my father to construction
sites, putting hard hats on, and even working
in the family business.

I grew up talking about

up her life, and longing for her nostalgic Canadian
days continue to drive Tanya down the yellow brick
road and towards the Emerald city, except in this
narrative, home has always been where the heart
is, and Tanya is so glad to have discovered it along
the way.

trades at the dinner table, while trying to prove
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OPENING SOON
4154 Portage Road, Niagara Falls

At Revel Realty, we value and appreciate lifestyle
as part of our vision of selling real estate.
We

understand,

implicitly,

the

importance

of establishing roots that extend to social,
economic and even career motivated affiliations.
In this specific, luxury context, we inherently
comprehend the values of personal progress
alongside the accomplishment of goals and
dreams. A luxury lifestyle is often emblematic of
such ideals, rewarding hard work and a pursuit
for success.
Revel’s Luxury Division is devoted to discovering
elite

home

investment

opportunities,

and

promoting luxury homes for sale in a competitive
market we continue to lead by virtue of creative
marketing talent, strategic planning, exposure
to exclusive luxury markets, and innovative tech
applications.

Collaboratively, our Revel Luxury

Division is composed of unique individuals who
offer specific artistic and business driven acumen
to a team dynamic.
The results, like the achievement of a luxury
lifestyle, derive from the ambition to provide hard
work, attention to detail, and savvy marketing
creativity, to the customized promotion and sale
of your luxury property.

Exclusively Represented by:
Ryan Serravalle,
Broker
905-357-1700
ryan@revelrealty.ca
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$7,800,000

293ricardo.com

5

7

293 Ricardo St.
NIAGARA-ON-THE-LAKE
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$1,789,000

94 Tanbark Rd.
NIAGARA-ON-THE-LAKE

4
Listed by:

4

Ashley Morris,
Sales Representative
905-359-7335
ashley@revelrealty.ca
Dillon Parnell,
Broker
289-929-4345
dillon@revelrealty.ca
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Listed by:
Miranda Christoff,
Sales Representative
905-348-9628
miranda@revelrealty.ca

3
3

$1,750,000

1290 Pelham Rd.
ST. CATHARINES
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$1,999,888

SOLD

6658 Domenic Cres.
NIAGARA FALLS

4
5
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Listed by:
Dean Serravalle,
Broker of Record
905-658-0322
dean@revelrealty.ca

Listed by:
Jessie MacDonald,
Broker
905-380-6754
jessie@revelrealty.ca
Evan MacDonald,
Sale Representative
289-969-7568
evan@revelrealty.ca

6.2
4+2

$4,888,888

223 Line 8 Rd.
NIAGARA-ON-THE-LAKE
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$1,650,000

SOLD

686 Four Mile Creek
NIAGARA-ON-THE-LAKE

4
5
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Listed by:
Andrew Perrie,
Sales Representaive
905-380-6702
andrew@revelrealty.ca

Listed by:
Ryan Serravalle,
Broker
905-357-1700
ryan@revelrealty.ca

4
3

SOLD

$1,498,000

3692 Matthews Dr.

NIAGARA FALLS
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Versatile
Luxury
Living.
38 REVEL STYLE

Revel is proud to reunite with Pinewood
Homes in the representation of its Arbour
Vale development in St. Catharines. Featuring
elegance, opulent finishes, and french chateau
architecture. Arbour Vale offers a luxury lifestyle
as versatile as it is impressive to the auspicious
eye.
“From the very beginning of my real estate
career, and when I was first introduced to
Pinewood Homes, I realized right away
that new construction and quality people,
who

base

their

business

on

integrity,

good craftsmanship, and teamwork, was
a recipe for success. When Mike Colaneri
Senior and Junior invited me to sell their
new construction, I knew I had found an
opportunity to learn and grow as a realtor in
this specialized segment of the real estate
market. To come full circle and represent
Pinewood Homes with my growing team
of realtors and offices, at this stage in my
career, is a blessing I would have never
predicted, but one that I value and esteem
as an absolute privilege. Pinewood Homes
offers a modern and contemporary approach
to their new build perspective, and Revel
is proud to offer our own innovative and
creative strategies to the selling side of this
vision.“

- Ryan Serrravalle

BROKER

905 357 1700
RYAN@REVELREALTY.CA
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LOOKING TO BUY OR SELL?

HONESTY.
INTEGRITY.
COMMITMENT.
RESULTS DRIVEN.

SOPHEA MCCORMICK

SALES REPRESENTATIVE
SMCCORMICK@REVELREALTY.CA
289-686-4861
REVELREALTY.CA

THE NATURE OF THE

Trick Shot
HOUSE OF HIGHLIGHTS BECOMES YOUR
HOUSE OF HIGHLIGHTS
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The Covid19 Epidemic introduced the fear
associated with every sports fan’s nightmare
- no live professional sports. Not only did the
pandemic divide and conquer countries from
the inside out on the humane foundations of
health, economics, education, religion, and
social interaction, but it also disabled the
compulsive hope that your “home” team could
win a Stanley Cup, the NBA Finals, or possibly,
the World Series. With players also leveled by
law mandated quarantines, and prohibited to
train with their professional peers, the sports
entertainment industry was soon relegated to
re-run television and repeat highlights, only
further reinforcing how important a lifestyle
privilege it was to escape into the live sports
world after a hard day’s work.

Sports bars

became innocent bystanders, and stadium
and arena seats began collecting dust in
a tragically quiet environment of hopeful
expectation. With nowhere left to turn, social
media platforms, and more specifically, sports
content posted on social media platforms,
adapted to invite the most creative amateur
trickshots

from

fans

desperate

to

see

something sports creative and new.
Enter the golf putting obstacle course, where
you stand at the top of your home stairway,
look into the camera, before you bank the ball
off of a boiling pot, up a stainless steel incline
of forks, through paper cups, in between
pillows and into a crystal clear glass waiting
at the end of the course. And then, the crazy
fan celebration, the “I can’t believe that just
happened” moment, always prevalent in the
sphere of professional sports, where fans sit
and even stand expectantly for that last shot,
before it dances on the rim and delicately
falls through the mesh, setting the course for
Toronto Raptors history.
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Like most good inventions, the trick shots have

players wearing mics, thereby implementing

become contagious against every platform,

otherwise prohibited conversation into the

as young sports enthusiasts, imprisoned by

sports watching experience.

cancelled sports leagues, and tired of seeing

experimentation with screens in stadiums has

Lebron James win the same championship over

introduced the potential of virtual audiences,

and over again, have devised new challenges

and new fan interaction from the digital

and games to keep that inspiring moment alive

nosebleeds.

while the sports world rehabilitates, adjusts,
and even adapts to repackage competitions
into bubble wrap, in a last ditch attempt to
resuscitate the ultimate dream of becoming a
champion.

create a void in the history of sports so
wide that it would swallow up multi-billion
dollar corporations and multi-million dollar
Who would have thought

that famous sports stars would also contract
the virus, be quarantined, and even isolated in
a geographical bubble, in central Disneyworld,
no less? Despite these impossibilities, popular
Instagram and tik tok trick shot posts continue
to thrive, as do aspirations to achieve the
impossible - like becoming your own social
media sports superstar.
In this new context, and seeing the glass half
full, the spirit of sports evolution continues
to stay alive via social media likes and views.
To suffice for the energy of live fan support,
leagues are experimenting with the concept of
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“Capturing” that special sports moment has
become the ultimate goal once again, when
recreating the narratives sports so naturally
deliver as competition levels reach suspenseful
peaks.

Who would have thought that a virus could

television deals?

Furthermore,

Perhaps now is the time, if ever, to invite a
new fan experience. Yes, mic up those players,
provide on field, or on ice, virtual reality point
of view camera perspectives, and make the
experience much more intimate for fans
watching it on their screens at home, who may
once again be isolated, or maybe even lonely for
a sports experience that will inspire the witness
of greatness, even at the expense of distance.

ASHLEY MORRIS

DILLON PARNELL

HEAD COACH REVEL GRIMSBY,
SALES REPRESENTATIVE

HEAD COACH REVEL GRIMBSY,
BROKER

905-359-7335
ashley@revelrealty.ca

289-929-4345
dillon@revelrealty.ca

@morrisparnelladvisors

carpacciorestaurant.com

anticipate the passion.

905.371.2063
6840 Lundy’s Lane
Niagara Falls

EXPANDS TO
FORT ERIE
1224 Garrison Rd, Fort Erie

Revel is ecstatic to announce the opening of its office in Fort
Erie, already recognized as one of Niagara’s fastest developing
communities. Led by top 10% sellers, and brother sister team,
Casey Langelaan and Marge Ott, who will preside as head
coaches over this office, Revel Fort Erie will emerge under
strong leadership to offer Revel’s insistence on quality and
innovative service to both buying and selling clients in south
Niagara. Revel would like to take this opportunity to formally
welcome Casey and Marge, two of the most genuine, down to
earth, community minded realtors, into the family as we look
forward to much success and prosperity in this beautiful area of
Niagara. Stay tuned for more incredible Revel expansion news!

JOIN THE REVELUTION
289 320 8333
FORTERIE@REVELREALTY.CA

CASEY LANGELAAN,
SALES REPRESENTATIVE
& HEAD COACH

MARGE OTT,

BROKER
& HEAD COACH

“The Answer” to

NEW CONSTRUCTION

REVEL ADAPTS TO CUSTOMIZE SERVICE TO ELITE NEW HOME BUILDERS

The Revel brand was born with new construction
DNA in its bloodline. From the onset, Revel has
pursued, investigated, researched, and listed
new builds with the ultimate goal of selling out
subdivisions in record time. From this hands
on education, and from the many affiliations
established as a result of this laser like focus,
Revel is proud to specialize in an area of real
estate evolving as much as it is expanding.
Embedded in its Revel Ed program as a
niche area of study, and reviewed weekly in
zoom meetings, the passion and obsessive
compulsive desire to sell new construction has
spread throughout the brokerage in the most
positive manner. To date, Revel represents an
assortment of elite builders with some creative
newcomers making statements to diversify the
new construction portfolio Revel is so proud to
promote to its expanding, provincial networks.
If

you

are

thinking

about

investing

in

new construction, just about anywhere in
Ontario, take a look at these interesting new
developments and the talented realtors who
represent them exclusively.
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PINEWOOD
HOMES,
PERRELLA
HOMES, COSTANTINO HOMES, AIVA
PROPERTIES, KARISMA HOMES

Perrella Homes has also recently formed

Broker - Ryan Serravalle

integrity, and talented trades people. Revel is

Owner and founder of Revel Realty, Ryan

ecstatic to assign its marketing creativity and

Serravalle, credits his affiliation with new

innovation, as well as its sales record, to this

construction as a game changer in his

business relationship, and looks forward to

career. Having sold out numerous new build

selling current Perrella Homes lots in Niagara

subdivisions over the past 15 years, Ryan

Falls, Fonthill, Fort Erie and Welland.

Serravalle has become a specialist in this “new
build” niche market of real estate. Revel’s long
standing reputation and affiliation with new
home builders is built on the integral values
of trust, integrity, transparency, and quality
building at excellent price points.

an alliance with Revel. Perrella Homes has
established a name reputation based on trust,

Finally, Costantino Homes is one of Niagara’s
most reputable custom home builders. With a
storied narrative spanning over 30 years in the
region, Frank Costantino has made it his life’s
vocation to build quality homes that endure
the test of time. Revel is proud to represent

a

the craftsmanship and quality of Costantino

number of developments, including Niagara’s

Homes, and is honoured to form affiliations

finest, Pinewood Homes and their prestigious

with some of Niagara’s elite builders.

Ryan

Serravalle

currently

represents

Arbour Vale Luxury Townhome and single
family Development, as well as the avant
garde Fonthill Yards village in booming
Fonthill, which is located on Station Street,
just off of HWY 20 in Fonthill, and features
three story and two story vacant land condos
with the option for elevators!
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ST JAMES LOFTS
Located in a vibrant neighbourhood in St. Catharines,
where community and neighbourhood are celebrated,
St. James Lofts presents a rare opportunity to live in
a historic setting at the right scale. Combining the
architectural heritage of the original church building
with modern luxury, you will find an outstanding
selection of lofts to call home. St. James consists of 12
suites ranging from 500-1000 sq. ft.
Visit, www.stjameslofts.com to learn more.
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WATERMARK HOMES (NIAGARA, OTTAWA,
GTA)
Broker of Record - Dean Serravalle
Sales Representative - Mark Tworek
Watermark Homes is founded on the experience and
expertise of its CEO Licinio Martins. With two decades
of experience working with some of Ontario’s leading
builders and developers, he has been instrumental
in the creation of over 2,300 homes across the GTA
and

Golden

Horseshoe

area.

Unlike

production

home builders which focus more on volume and
upgrade sales, Watermark Homes is building its
reputation one home at a time offering a true custom
home experience to its clients, where the quality of
construction is second to none, and the finishing
standards are determined by the client. Working with
the finest architects and interior designers, Martins and
his team are producing nothing but high end homes
incorporating the latest in new building technology,
and impeccably appointed with the most premium
features and finishes throughout.

REVEL STYLE 51

SAPPHIRE CONSTRUCTION

GATEWAY HOMES

Sales Representative - Aleks Djurkovic

Broker of Record- Dean Serravalle,

Sapphire Construction has created quite the

Broker - Ryan Serravalle

splash on the condominium front in North

With custom built homes designed by

End St. Catharines. In 2019, and partnered

renowned architect, Joseph Colonna, Gateway

with original ten Revel realtor Aleks Djurkovic,

Homes is quickly establishing a reputation

Sapphire’s First on Fourth Executive Condos

for

sold out 30 units in Phase 1. On behalf of

designs in subdivision developments in need

Sapphire, Aleks is currently taking reservations

of diversification and an injection of style.

for Phase 2, which is a sister building of The

Offering

First on Fourth, with an additional 39 units.

attention to detail, Gateway Homes is currently

differentiated,

modern

exceptional

contemporary

craftsmanship

and

building in Rolling Meadows, Thorold, a highly
sought after phased development that is
catching fire with out of town interest.
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RO BEAM CONSTRUCTION
Sales
Representative
- Chad
PARKSIDE
HOMES,
ST.Gale
CATHARINES
Sales Representatives - Nicholas Pasquale,
Ro Beam Construction is currently developing
Elisa Biagi
Decew
Terrace,
Dexter
Condominiums,
Building
a
custom
home
can
be aFalls),
bewildering
Willoughby Gardens (Niagara
and

proposition.
it doesn’t
to an
be
Houck
CrescentHowever,
(Fort Erie).
Having need
created
if you trust
in a reputable
home
builder
like
impressive
resume
in Welland,
Niagara
Falls,
Parkside
out ofThorold,
St. Catharines.
With
Fort
Erie, St.Homes
Catharines,
and Fonthill,
choosing the
right builder
RoParkside
Beam Homes,
builds detached,
semi-detached,

can help make
buying aand
home
a rewarding
condominium,
townhouses,
custom
homes.
and
enjoyable
experience.
Represented by surging realtor, Chad Gale, Ro
Beam
is growing
juggernaut
option and
for
Parkside
Homesinto
are a
distinctive
in design,
new
home
builders
in built
the Niagara
region.
once
again,
quality
to elite standards
and
upgrades. Featured in such locales as Virgil,
Niagara-on-the-lake, St. David’s and south
shores of Stevensville, and represented by
the all star agent team of Nicholas Pasquale
and Elisa Biagi, Parkside Homes offers a
customized, team approach to fulfilling your
building needs.

2017 NHBA Award winner

for Most Outstanding Two Story Home over
2,500sq.ft., Parkside Homes is a fine choice for
a quality build in Niagara.

RODGER’S HOMES
Sales Representative - Ryan Tergeson
Having built exceptional, quality homes in
Fernwood Estates (Niagara Falls), Beaver
Valley (Niagara Falls), Old Town (Niagara-onthe-lake), St. David’s (Niagara-on-the-lake),
and Rolling Meadows (Thorold), Rodger’s
Homes has diversified its building portfolio
by offering townhome developments in
Port Colborne entitled “West End Estates”,
alongside single family homes. Represented
by Ryan Tergeson, one of Revel’s esteemed
mentors, Rodger’s Homes has an eye out for
a bright future.
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Revel is excited to announce its newest business affiliation with quality custom home builder, Perrella
Homes. Consistent to Revel’s insistence on attention to detail and a passion for customer service, Perrella
Homes has established a name reputation based on trust, integrity, and talented trades people. Revel
is ecstatic to assign its marketing creativity and innovation, as well as its sales record, to this business
relationship, and looks forward to selling current Perrella Homes lots in Niagara Falls, Fonthill, Fort Erie
and Welland.
In just a short period of time, Revel was pleased to sell out Perrella’s lots in the upcoming Forestview
subdivision in south end Niagara Falls. If you are seeking to build new, Perella Homes offers lots in
some of the best up and coming subdivisions throughout the Niagara region. Visit www.revelrealty.ca
to inquire into these new developments.

IF YOU CAN DREAM IT, THEY CAN BUILD IT...

BUILDING HOMES IN NIAGARA SINCE 1968
N E W CO N S T R U C T I O N | K I T C H E N S | B AT H R O O M S

NIAGARA’S
PREMIERE
BUILDER.

sales@beambuildinggroup.com
905-351-3220
beambuildinggroup.com

Being REVELutionary
Choosing Revel Realty was the easiest part of
getting into Real Estate. It was the emphasis on
teamwork and personal growth through their
continuing education program I couldn’t turn
down. Joining The Barry Team really pushed my
creativity to new levels. As a graduate from Film
School, the emphasis on creative marketing and
our ultramodern listing videos allowed for quick
sales and left our clients in awe.
I cannot stress enough the focus on client care.
As a ten-year veteran in hospitality, this is where I
channeled my energy when I first hit the ground
running. Under the guidance of Emily Barry,
reaching out to hundreds of people and offering
my commitment and services was a difficult task
but it built up so much confidence. To the clients
who have trusted me with their biggest decisions,
at times with heavy hearts and emotion, I owe
you my utmost thanks.
Now into 2020, a pandemic year. This was a time
for self-reflection and adapting. I can safely say
that by putting our client’s health and safety first,
Niagara was able to emerge from a time of
uncertainty to one of the strongest seller’s
markets on record. This was a year for
overcoming challenges and change and I can
confidently say we’re changing for the better.
With 3D Matterport tours and Facebook live
open houses added to the list of our marketing
services, there is no doubt that 2021 will be a
new era of evolution in real estate.
As I look towards the future, my outlook is
positive, and I am looking forward to providing
excellent service to so many of you in the
upcoming year. As the biggest James Bond fan
you will ever meet, I’ll leave you with this: No
mission is impossible for this agent.
-A

Anthony Feor
Sales representative

Office: 905 357 1700
Cell: 905 321 4611
afeor@revelrealty.ca / the barryteam.ca
88685 Lundy’s Lane, Niagara Falls

Humour

GO AWAY!
Notes from a Counselling
session with the year 2020.
Okay 2020, after much thought and consideration, I feel like our issues are impossible to overcome,
so I am asking you for a divorce. I would prefer that it be amicable, and since you have pretty much
taken full advantage of everything I hold dear to me this year, I believe you should take what’s yours,
return what’s been taken from me, and then let’s go our separate ways.

cutest and most beloved species on the face of
this earth, and you showed no mercy. We were
still in the honeymoon phase, for God’s sake.
2020: I thought you were expecting to start off
with a bang.
Not that type of bang, I meant the other type of
bang. And that was no bang, that was a literal,
apocalyptic, borderline biblical wrath of God,
Sodom and Gomorrah, fire!
2020: But what if I don’t want an amicable
split? Especially after only one year. You
promised to stick me with me through thick

2020: I think you are being dramatic.

and thin, good times and bad, sickness and

2020: A brief road bump.

health.

Ballistic missiles are a road bump to you?

That doesn’t surprise me.
2020: What doesn’t surprise you?

What about Prince Harry and Meghan Markle
stepping down from their duties as Senior

How you don’t see how any of this is your fault?

Royals at Buckingham Palace.

2020: What are you complaining about now?
How about we start from the beginning of the
year, like the bushfires in Australia and the first
of many state of emergencies in 2020.
2020: Every good relationship starts off hot.
Hot? Hot? Are you serious? We’re talking about
burning koala bears here, like some of the
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Dramatic? How about a potential U.S. Iran war
after the assisination of Qasem Solieni?

because you wanted more attention from me
during 2019?
2020: (singing) “Let old acquaintances be
forgot…”
Wait a minute, wait a minute, you created the
Coronavirus for 2020, in 2019, like in a lab?
2020: No, not exactly, but I do like to
experiment with foreign delicacies.

2020: I told you she was a b****.
What about the Ukranian Airplane crash?
2020: That was not an accident and you know
it.
I think everyone knows that. What about the
impeachment trial of Donald Trump?
2020:

Not

every

marriage

is

“peachy”,

wouldn’t you agree?
We are still in January at this point?
2020: Then why are you ignoring the elephant
in the room?
The Elephant? Oh, the Coronavirus?
2020: You must be American, I thought you
were ignoring the Coronavirus altogether.
I must admit, I bet you couldn’t see that
coming when you were thinking of marrying
me and starting a new decade together.
Are you saying Coronavirus was something
you hid from me all along?

You’re deplorable.
2020: I know how to get your attention. What
did you think 2020 would be, all sex and no
babies? Think about it, Covid 19 is every girl’s
dream for a struggling marriage - it forced
husbands to stay home and spend family
time, it eliminated all distracting sports, and
I didn’t have to remind you to complete odd
jobs around the house - oh, and you still got
paid by the way - no need to thank me for
that one.
Do I need to thank you for The United Kingdom
withdrawing from the Union?
2020: They never belonged on the team
anyways, the English are way too arrogant,
and there is no I in me, or sorry, no I in
team, but there is definitely a me in that
“motherf***er.”
How about Trump acquitted in the
Impeachment Trial?

2020: Let’s face it, if you’re not American, you
must have realized Coronavirus was really a
2019 red flag kind of thing. If you paid more
attention to me in the engagement period,
while I was planning this marriage all by
myself, you could have prepared yourself a
little better.
Prepared myself a little better, for a worldwide
pandemic, and thousands of deaths, all
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2020: Gotcha! Made you flinch!
How about the stock market experiencing its
greatest plunge since 1987?
2020: I like to call that one my preference for
80’s retro music. Those were good times,
and sometimes this Generation Y gal gets a
little nostalgic for the good old days.
That you never lived through?
2020: I’m not one for history, just creating it
along the way.
Cancellation of the Summer Olympics, and
the European Cup?
2020: Distractions, distractions, distractions….
Murder Hornets?
2020: That’s nature’s way of saying fool me
once, or in this case, burn me once, burn
me twice, and murder hornets will bite your
sorry ass and leave a nasty mark.
Harvey Weinstein?
2020: See my response for Murder Hornets.
But I see no future for us, and our first year is
not even over yet. Worse yet, there are alien
signals reaching planet earth.
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2020: Oh, they finally responded? I thought
this was a good time to invite others to the
orgy, have a little swingers party - spice up
the marriage a bit.
But I don’t want to be married to you anymore,
2020? You made so many promises, and things
are only going backwards with one tragedy
following another.
2020: Think of it this way, things can only go
up, since you never volunteer yourself to go
down.
But what if they don’t?
2020: Do you honestly think you can replace
me with a younger, newer model year, like
2021?
You’re not even one year old yet?
2020: Just give it some time, baby, I’m only
getting started!

Providing Modern
Advertising
• Professional Photography
• HD Video Tours
• Social Media Marketing
• And More...

“ Some agents

say they’re
the best, I’ll
show you
I am.

For service beyond just a sale, call

JON CAIN.
SALES REPRESENTATIVE

905-348-5947
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CONTACT
US TO
DISCUSS:

GEORGE MIGDANALEVROS, BBA
ACCOUNT EXECUTIVE

905-356-3362
gmigdanalevro@fenainsurance.ca

•

Investment
Property

•

Group Benefits

•

Construction &
Surety

•

Manufacturing
& Wholesale

•

Cyber Solutions

•

Hospitality

•

Professional
Liability

•

Directors &
Officers

•

Home & Auto

Our infamous Revel Friendsie Friday’s program has evolved
into so many celebratory functions and public events in the
Niagara Region. From magazine launch parties, to Charity
Balls, to Christmas engagements, and picnics, Revel Realty
Inc. is a company that you can literally take at its word. To
Revel is to celebrate and to celebrate is to appreciate all the
positive energy we give back to our community.

Joining

The Revelution has always been much more than joining a
movement. Joining The Revelution is becoming part of a
family that picks you up when you are down and raises you
to new heights when you feel motivated to seek new levels of
personal success.

Society
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Charity

Charity is the soul of our mission statement at Revel Realty
Inc. Our realtors are active members of our community, and
leaders of social events geared toward helping those most
in need. This past year, Revel staged its 2nd Charity Ball to
commemorate the memory of Leonardo Serravalle, an inspiring
force behind the creation of Revel and the father of Founder,
Ryan Serravalle. Last year’s Charity Ball raised $30,000 for the
Niagara Heart and Health Unit at Niagara General Hospital in
memory of Leonardo Serravalle.
Throughout the year, Revel consistently works with Project
Share amongst other local charities to ensure those most in
need in our community receive the love and support required
to move onto another day.
If you would like to join our charitable efforts, visit revelrealty.ca
for updates and charitable functions.

COOK WITH ME

Tonight

PASTA ALLA CARBONARA
(Cook With Me Tonight Version)
Ingredients:
1 cup of peas or chopped asparagus
1 onion - finely chopped
Guanciale (or bacon)
2 eggs - beaten
2 tbsp olive oil (or butter)
2-3 garlic cloves - chopped
1 cup of grated Grana Padano or Parmigiano
Finely chopped parsley
Pasta of your choice (500g package)
Method:
•
Cook pasta according to package
directions. While boiling the pasta....
•
Lightly sauté the garlic, onions, meat and
asparagus with oil or butter. Be careful not
to overcook.
•
Remove from heat.
•
Beat 2 eggs in a large bowl then add the
cheese and stir.
•
Add the strained pasta to the egg mixture.
Mix quickly, creating the deliciously creamy
texture.
•
Add the sautéed mixture to the bowl and
mix again.
•
Add more cheese if desired and sprinkle
with fresh parsley.
•
Serve & Enjoy!

“From my kitchen to your
table, I look forward to
sharing my passion for
cooking and homemade
meals with you.”

Maria Piscitelli
cookwithmetonight5@gmail.com | 905-246-7073
@cook_with_me_tonight
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BRANTFORD,
YOU’VE BEEN

REVELLED UP
REVEL BRANTFORD
(519) 304-7253
ADMINBRANTFORD@REVELREALTY.CA
274 LYNDEN RD. UNIT #2, BRANTFORD

WE PROVIDE

SOLUTIONS

TO ALL OF YOUR AUTOMOTIVE NEEDS

From used auto parts to auto repair, we commit the spectrum of our business
to serve your car needs. With over 23 acres of auto parts, organized expertly
by model and make, we strive to make the process of searching, finding, and
purchasing a used auto part efficient and environmentally compliant. We
employ a staff of auto recycling specialists, and three licenced mechanics to
form a skilled and talented service department that caters to just about every
automobile requisition. And yes, we also have vehicles for sale. Call us, or visit
our website for more details.

AUTO PARTS

RECYCLING

SERVICE

AUTO SALES

QUALITY
RECYCLED
PARTS

RESPONSIBLE
RECYCLING

AUTO AND
FLEET SERVICE

CERTIFIED
AUTO SALES

905-227-4118 | 800-263-4708
WWW.THOROLDAUTO.COM

BROKER

DEVELOPMENT

NIAGARA’S REAL ESTATE TOP GUNS
M ACINC .C A

905 - W E RE V EL

